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WHILE holiday good wishes have been freely and cordially 
passed in underwriting circles, this has been anything but a 
joyous holiday season for most of those engaged in managing 
fire insurance corporations or having a contingent interest in 
profits. As the year 1899 has neared its end fully the usual 
number of reinsurance transactions have occurred, with sev- 
eral days yet remaining in which those now pending may be 
consummated. After such an ordeal as this year has proved 
for nearly all of the companies writing fire risks, statement 
time has its terrors. Some companies, in order to present the 
capital unimpaired on January 1, 1900, have found it neces- 
sary to jettison part of their cargo, while others are obliged 
to sacrifice all or practically all of their business for the same 
reason, and may not be able, even then, to come out with 
capital intact. Such corporations as are financially strong 
enough to assume further hazards, with the outlay required 
for expense and reserve, have had numerous opportunities 
presented for adding to their outstanding business, and have 
taken advantage of a considerable proportion of them. 





ATTORNEY-GENERAL Davies of New York, as announced 
briefly last week, has decided that there are not sufficient facts 
alleged in the report of the examination by Superintendent 
Payn of the Mutual Reserve Fund to warrant him in bringing 
any action against the association. His opinion is couched in 
such language as to make one wish that this official had held 
office some twenty-five years ago, when several life insur- 
ance companies were driven out of business owing mainly to 
a forced construction of the law. By the Superintendent’s 
own admission the Mutual Reserve Fund is a solvent cor- 
_ poration, and according to the Attorney-General the interests 
of the people of the State demand that their officers shall not 
drive the company to the courts unless clear proof of insol- 
vency or wrongful practices be submitted. No such proof ap- 
pears in the report, so that the Attorney-General has pursued 
the only rightful and conservative course. Now that the 
whole question has been settled it is to be hoped that the man- 
agers of the corporation in question will lose no time in put- 
ting it on an absolutely firm foundation, where it shall be un- 
assailable, maintaining at the same time perfect equity be- 
tween old and new members. 





THE committee appointed to consider the question of form- 
ing a new anti-rebate compact has formulated a preamble and 
resolutions, which will be found in other columns of this issue 
of THE Spectator. Preamble recites the well known story of 
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the formation of the compact, and what was expected of it, 
and is followed by a resolution recommending the appoint- 
ment of a committee of three, to prepare a new compact, pro- 
viding for the dismissal of any agent found rebating, and pro- 
hibiting his employment by any company for one year; the 
committee to obtain the signatures of companies to the com- 
pact, which shall become effective when fifteen companies 
have signed the agreement. No penalty is provided for any 
company that may sign with a “mental reservation,” or that 
may deliberately violate the agreement. All is to be left to 
the “good faith” of the signers, and as the absence of “good 
faith” is set up as the reason why the old compact was inef- 
fective, how can anything better be hoped for from a similar 
agreement built upon the same untrustworthy foundation? 
The committee that is to draft the new compact may find 
some way of getting over this obstacle—let us hope they may 
—but 








THE annual reports of insurance companies are made as of 
December 31, and it has been asserted that the valuation of 
their stocks and funds must be made according to the market 
reports of that day. This is not correct. A general law, 
passed some years ago, relating to the valuation of estates, 
provides, among other things, that any corporation that is 
required to make reports regarding its assets, may value its 
stocks, bonds, etc., by their average market value during a 
reasonable period. While this phraseology is somewhat 
vague, it is fair to assume that three months wou!d be con- 
sidered a reasonable time, so that insurance companies will 
not be out of the way if they quote the average value of their 
stocks and bonds during the last quarter of the year. If they 
should take a longer period, and a serious discrepancy be dis- 
closed, they would probably be called down by the Insurance 
Department. This law, which was passed about the time of 
the panic of 1893, comes in apropos to the present situation. 
Owing to the panicky condition in Wall street, the prices of 
the best, as well as the poorest, stocks have been forced down 
below actual values, and if holders are obliged to realize, they 
must suffer severe losses. The best dividend paying stocks 
have been hammered down by speculators to an unwarranted 
extent, but the depression does not affect their actual value, 
and they are sure to return to their normal prices at no distant 
day. If insurance companies were obliged to report their 
holdings at the present market rates, they would show a seri- 
ous falling off. Fortunately, however, the average prices for 
the past three months have been favorable to them, and the 
law referred to affords them opportune relief from the present 
depressed condition of the stock market. 





For the next few weeks the insurance companies will be 
employed night and day in making up their annual reports, 
copies of which have to be filed in every State wherein they do 
business. This would not be such a tremendous undertaking 
if the reports required were uniform in all the States, but 
where each differs from every other in some respect, the labor 
of preparing them is multiplied. It requires a clear head to 
keep track of the different State requirements in order to 
make sure that the report for each conforms to the laws of 
the particular State to which it is sent, otherwise it is liable 
to come lumbering back for correction. The companies will 
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not derive much satisfaction in compiling their annual state- 
ments for this year, for the results of the year’s underwriting 
are not pleasant to contemplate. Fire losses have been ex- 
cessive, nearly every locality having contributed an unusually 
large quota of fires, while expenses have either remained 
normal or been slightly increased. Various reasons could be 
cited why expenses have been greater than usual, adverse leg- 
islation being a prime factor in the matter, but why the fire 
loss should have been increased by many millions of dollars 
during a season of general prosperity, is unexplainable. One 
underwriter suggests that the numerous combinations of in- 
dustrial enterprises is responsible for the destruction of many 
plants that had been closed up by the trusts, and whose further 
usefulness could best be demonstrated by a fire that should 
wipe it out, leaving the insurance companies to pay the bill. 
Whatever may have been the cause of the excess, the fact re- 
mains that the fire waste of 1899 will be nearly $20,000,000 
more than it was during the previous year, or an aggregate of 
about $150,000,000. This enormous sum is part of the price 
only that we pay for the privilege of indulging our national 
characteristics, recklessness and carelessness. 





THERE have been quite a number of instances of late years 
where small insurance companies, mostly of the Lloyds 
variety in fire insurance, and the assessment concerns on the 
life side, have reinsured their business in other companies 
without providing for outstanding indebtedness. In other 
words, they sell their available and prospective assets without 
making any provisions for their liabilities. Possibly a re- 
ceiver turns up for the concern after the vital spark has fled, 
but if he saves enough from the debris to cover his expenses 
he is fortunate. Sometimes the receiver attempts to squeeze 
something out of former policyholders, on a plea of past due 
assessments, but little is realized from this source, and legiti- 
mate creditors find that they have been robbed, and whether 
it is done by the old officers of the sold-out concern, or by the 
receiver who is striving to make fees out of the corpse, the re- 
sult is the same to them. Usually the officers of che reinsured 
company continue to make a good thing out of it for them- 
selves, sometimes by receiving a lump sum for their manipula- 
tion of the deal, sometimes by a commission on the amount of 
business transferred, or by a salaried position in the reinsur- 
ing company. While thus looking out for their own pecuni- 
ary interests, those of creditors are ignored, and before they 
are aware of it the meat has been extracted from the kernel, 
and there is nothing but the shell left. We were shown a 
letter a few days since wherein an officer of a company that 
had recently reinsured the risks of another, admits that he 
had received considerable money on account of such business, 
but denies having assumed any responsiblity for the liabilities 
of the company whose business it had secured. Deals of this 
kind are lacking in common honesty, and they should be pro- 
hibited by law. State insurance officials might possibly pre- 
vent them if informed of the deal before it is actually consum- 
mated, and in one or two instances such officials have in- 
tervened in the interests of both policyholders and creditors. 
State laws, as a rule, are not stringent enough in this respect; 
they should make it a criminal offense for the officers of one 
company to sell its business to another till every liability to 
policyholders or general creditors is provided for. 


[Thursday 


FIRE INSURANCE A NECESSITY TO BUSINESS 
ENTERPRISE. 


HERE was almost a panic in Wall Street last week, 
caused by a scarcity of money, which sent up the rate 
of interest, and caused a decline in the price of nearly every 
class of securities. There was, in consequence, a loss of mil- 
lions of dollars to those investors who were forced to sell at 
the reduced prices. The panic was arrested, fortunately, by 
the interposition of the banks, which arranged to provide a 
sufficient amount of money for the transaction of business, and 
at once all classes of securities took on a firmer tone, and in 
a couple of days prices recovered nearly all that had been 
lost in the two or three days of panic. Such an overturning 
of the stock market would be but a trivial affair compared to 
the panic, money loss and actual distress that would come 
upon the community if the fire insurance companies were to 
suddenly cancel all their policies upon city property, and thus 
leave the city exposed to the ravages of fire without the in- 
demnity provided by contracts of insurance. Mercantile 
credit would be destroyed, and business would be bought to 
a standstill. Propertyowners in general can get along with- 
out that speculative institution, the Stock Exchange, but wipe 
out fire insurance protection, and the foundation upon which 
business enterprises of all kinds are built, is entirely de- 
stroyed. That every business man will insure his property for 
his own protection, and that of his creditors, is assumed as a 
matter of course, and credit is extended to him upon that 
basis, but let it be known that a certain business man cannot 
obtain insurance, and who would trust him with goods or 
any form of property? Deprive an entire community of in- 
surance protection and the result would be a worse panic than 
Wall street has ever known. 

Comparatively few persons recognize the full extent of their 
obligation. to the fire insurance companies. While they con- 
cede the necessity for keeping their property insured, they 
are greatly in the habit of complaining at the price they have 
to pay, and appear to think that because they have not ac- 
quired the habit of having fires frequently, they ought to be 
provided with insurance indemnity without cost. Unwilling 
to take the risk of loss by fire themselves, they grumble at 
paying to those who are willing to assume it the price experi- 


ence has proven such risk to be worth. They keep up a con-_ 


tinuous demand for lower rates, and denounce insurance com- 
panies as greedy monopolists, who should be brought under 
the severest legal restraint. The legislatures of several of the 
States have been so far influenced by the unreasonable hos- 
tility manifested towards insurance companies, that laws have 
been enacted, so burdensome that it is almost impossible to 
do business under them. If propertyowners properly under- 
stood their relations to insurance they would be the first to 
protest against any legislation calculated to embarrass the 
companies, either by unnecessary restrictions or excessive 
taxation. Every burden imposed upon the companies must 
be added to the premium that propertyowners must pay, for 
the companies are not going to contribute from their capital 
for the pleasure of doing business that others may profit 
thereby. The statistics of fire insurance for a long series of 
years show that the companies pay their stockholders barely 
three per cent on their underwriting transactions; whatever 
they may receive in excess of this amount being derived from 
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the investment of their assets, which would have brought 
them the same or better results if their money had been other- 
wise invested, and not exposed to the risk of total loss by fire. 
No man engaged in ordinary business would be satisfied with 
such meagre profits. ‘ 

It should be borne in mind that fire insurance rates cannot 
be fixed by the loss experience of any one locality, but must 
be regulated by the amount of losses incurred in any specific 
line of risks taken as a whole. Dwelling houses, for instance, 
in one locality may be “immune” from fire for a long series 
of years, and the insuring companies make a fair profit by 
insuring them, when in a single day a fire may come that will 
more than wipe out the accumulated profits, and compel the 
companies to draw upon their surplus accounts to supply the 
deficiency. Yet if all dwelling houses are insured, so that the 
companies can get a fair average of this class of business, the 
losses sustained in one locality will be compensated for by 
the profits realized in another locality. It is the policyholders 
that must, in the long run, pay the losses that occur, together 
with the necessary expenses of conducting the business, the 
companies being merely the intermediaries through whom the 
losers receive the contributions of the many. If the contri- 
butions fall short, then the rates must be increased till the 
incomes of the companies equal the outgoes. It should be the 
duty of every business man to use his influence to prevent the 
cost of insurance becoming excessive, and they should unite 
in opposition to any proposed legislation that is calculated to 
increase the expenses of the insuring companies. If the rate 
of taxation is raised one-half or one per cent in any com- 
munity, the propertyowners raise a howl of indignation, not- 
withstanding the fact that they receive direct benefits from the 
increased tax; but a legislature may enact a law that will force 
the companies to increase their premiums materially, and 
propertyowners raise no objection. On the contrary, too 
many of them rejoice to see the “corporation monopolies,” 
as they term them, forced to pay increased taxes, etc., un- 
mindful of the fact that it is from their pockets the increase 
is paid. The public is susceptible of receiving a large amount 
of information relative to insurance, and an educational cam- 
paign should be prosecuted vigorously by all interested in the 
subject. , 








SPECTATOR SURVEYS. 


IN AND ABOUT NEW YORK. 

The next three days—the last three of the expiring year—will be 
anxious ones for fire insurance companies. Probably never before in 
the history of American fire underwriting have the united experience 
of companies and the conditions been so fraught with disaster and 
disappointment. It is not a case of “calamity howlers” gaining a 
point on dismal prophesies fulfilled, but of actual facts—continuous, 
wide-spread and destructive fire losses. 

“Prosperity,” has not, thus far, produced any satisfactory results 
as to the interests of fire insurance. The number and destructiveness 
of fires during the past year remind one very forcibly of those which 
occurred in the winter of 1890 and 1801. 

On the 23d inst. the new building code, adopted by the Municipal 
Assembly, went into effect. One of the most important changes in 
the law is that relating to the extension of what is known as the “fire 
limits.’ The new code provides that it shall be unlawful to construct 
any frame building (other than open sheds and temporary structures 
for building operations) on the area covered by Manhattan Island 
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excepting a certain portion thereof embraced in Washington Heights 
and Inwood. The boroughs of Bronx and Brooklyn are also pro- 
vided for in the new regulations as to “fire limits.” 


One of the insurance journals, in referring to the recently published 
statement of a certain company, quoted one item thus: “Reinsurance 
annoyance.” “There is more truth than poetry in that expression,” 
remarked the officer of a prominent company on reading the article. 


“There have been all kinds of fires during the past year,” said a 
local underwriter the other day, “but when they commence to break 
out at high noon in an unfinished, modern-built apartment house and 
the result is a forty or fifty per cent loss, as per Madison avenue and’ 
Ninety-seventh street fire, it’s about time to call a halt.” 


During the past week there has been quite a demand for lines on 
sugar in Independent Stores Nos. 9 and 10. A few of the favored com- 
panies were remembered in the distribution. 


In a recent article which appeared in the insurance columns of one 
of the prominent daily newspapers, a reference was made to the ex- 
perience of one company for the year 1808, in which it was stated 
that the company in question “cleared eighty per cent, one-half of 
which was derived from the banking branch of its business.” Such 
jokes as these serve as a relief to the daily strain under which fire 
underwriters are placed. It was no joke, however, but simply a 
statement made in good faith—or rare ignorance. 


Circular No. 102 was an important addition to the already large 
collection now on storage in local departments. The first ruling 
which appeared on this sheet read as follows: 

Members Having Attention Called to Errors Must Correct Them. 
—The arbitration committee rules that when a member calls the at- 
tention of another member to an error under the rules in a policy 
issued by such other member, the member at fault shall correct or 
cancel such policy within ten days, and failure to either correct or 
cancel the policy within the time specified will be regarded by the 
arbitration or grievance committee as a wilful violation of the rules 
of the Exchange. 

This is a most delightful way of solving a rather perplexing and, 
evidently, growing problem. Of course, there is a rule relating to 
punishment for errors—in the way of fines—but, from appearances, 
these lapses of memory (as to correct interpretation of rules, etc.) 
are getting to be so frequent as to cause sad inroads into the loyalty 
of the general body of companies composing the Exchange. Hence 
the above rule which, in effect, practically makes each company, to a 
certain extent, a member of the arbitration or grievance committee. 
As to the literal working out of this ruling, there are many applica- 
tion clerks and countermen who have an opinion of their own. 

A broker, controlling “East Side” business, asks if it is a violation 
to charge more than “Exchange” rates. 

The brokerage committee has voted to extend the time set for the 
cancelment of present certificates, to January 31, 1900. 

The following ruling has been promulgated under circular No. 100: 

Rates for Floater on Horses, Vehicles, Etc.—The rate committee 
rules that a floater covering “horses and vehicles, etc., wherever they 


may be in the State of New York, and to cover also while in transit” 
is subject “to any other form of floater” rate, viz.: 2.50 less 30 per cent. 


Some underwriters are of the opinion that this is rather reaching 
out beyond the jurisdiction of the “Exchange.” 


At a regular meeting of the New York Board of Underwriters, held 
last week, the firm of King & Brownwas unanimously elected to mem- 
bership. King & Brown represent the Firemens of Baltimore for the 
metropolitan and suburban districi and for the entire State of New 
Jersey. The firm also represents the Palatine in the suburban field. 
While not one of the oldest, this is one of the most successful and 
progressive offices on the street. 

Montgomery & Fountain have resigned the city agency of the Nor- 
walk, and Withers & Mills have been appointed to take their place 
from January I. 

The National of Ireland has become a member of the New York 
Fire Insurance Exchange. 

In these days of active work on the part of more than forty legis- 
latures, each of which is trying to regulate the business of insurance 
in its own peculiar way, it requires more than the skill of the’ pro- 
verbial Philadelphia lawyer for an insurance company to know just 
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where it is at. Somebody in each insurance office must make it his 
duty to keep posted on what the various States require and to this 
end may receive considerable aid from the department of Statutory 
Requirements in The Insurance Year Book, The Fire Insurance Law 
Chart, both published by The Spectator Company, and also the 
various compilations of insurance laws emanating from the several 
States. The German-American Insurance Company of New York, 
which ranks among the most progressive of the fire insurance com- 
panies of the country, is fortunate in having the services in this re- 
spect of Thomas H. Kilduff. Mr. Kilduff keeps thoroughly up to 
date with the various legislatures, and is consequently able at all times 
to inform his company what it may or may not do in the different 
States. 


CHICAGO AND THE WEST. 

Nine documents in one envelope for the enlightenment of local fire 
insurance agents is the Christmas dose furnished by Vice-President 
Henry Evans of the Continental. There is an old story of the young 
preacher who submitted his manuscript to an old preacher and was 
kindly asked whether he ever expected to preach again. Upon the 
young man’s giving vent to an expression of surprise, the veteran 
then asked what in the world he expected to preach about later on, 
the whole business having been apparently exploited in the young 
man’s first sermon. 

The proposed retirement of the Insurance Company of the State 
of New York and the Globe and Rutgers, all of New York, in con- 
junction with the proposed enlargement of capital by the Manhattan, 
the absorbing company, is in the nature of a duplicate straw showing 
that the same wind that contracts the smaller companies operates to 
expand the larger. And in the present case it is cohesion instead of 
separation. 

Fisher, Martin & Wurts are affected by the retirement from busi- 
ness of the Insurance Company of the State of New York, but have 
just replaced it with an agency of the National of Ireland, which 
company has now completed its Chicago agency outfit, Goodwin, 
Hall & Henshaw and Regers & Rollo being the associate agents. 


The method of operating agency companies through ‘departments 
of comparatively limited area is gradually falling into disuse, the 
latest illustration being the action of the Milwaukee Mechanics in 
discontinuing the general agency at Kansas City, which has hereto- 
fore had immediate jurisdiction over the States of Missouri, Ne- 
braska, Iowa, Kansas and Colorado. It was predicted that the in- 
troduction of graded or any other form of commission involving an 
increase in direct expense would not, on the whole, be conducive to 
the maintenance of the general agency system which has in the past 
found so much of its raison d’etre in its assumed ability to keep com- 
missions restricted to fifteen per cent. 

The financial flurry did not serve to brighten the already dubious 
holiday season of the Chicago managers, the anticipated decrease in 
security values being the last straw toward producing the cerebro- 
spinal-meningitis which usually reaches its insurance climax on the 
last day of the year. But the present indications are in favor of better 
prices on the Stock Exchanges next Saturday in consequence of the 
more intelligent manipulation of the financial situation through Sec- 
retary Gage and the principal bankers of New York. 

D. S. Munger of Munger, Ebbert & Co., celebrated his seventy- 
fifth birthday on Christmas Day. Mr. Munger is one of the grand 
old men in the business, Thomas Goodman being the other,.and both 
looking younger every year. 

It is stated that F. G. Otis, Jr., at present connected with the 
Waller agency, will soon become associated with the office of John 
Shepherd, representing the Imperial and the Citizens of St. Louis. 

And now old and young are preparing for the peculiar change next 
week when the closing year of a wonderful century will shift from 
i8 to 19. Happily, the change in figure carries with it the almost 
universal hope of a change in fortune, and it is not improbable that 
this very hope in its tremendous scope may work out great and ma- 
jestic results in the cause of universal humanity. For above the clash 
of arms, the groans of the oppressed, the pride of the rich and the 
hate of the poor, the spirit of progress still soars to the music of the 
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' stockholders: a dividend of $5 per share. 
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everlasting hope: “He hath brought light to them that sit in dark- 
ness, and in the shadow of death!” 


BOSTON AND VICINITY. 


C. H. Wilkins has been appointed chairman of tne Bridgeport, 
Conn., committee of the New England Insurance Exchange. 


Since it was understood that President Cornish of the New Eng- 
land Insurance Exchange had decided not to stand for re-election, 
the slate has been passing around; and it seems to be about an even 
thing between Special Agent G. A. Furness of the Liverpool, London 
and Globe, and George Neiley of the Royal. In other words, the 
one of those two good men, who draws the largest stick, will be “it.” 
It is expected that the slate will be decided upon at the banquet 
January 5, with the assistance of Count Saluce and Pommery Sec, 
two jolly good fellows, by the way. 

A representative of the Potomac Fire Insurance Company of 
Washington, D. C., was in Boston the past week arranging for ad- 
mission to this State, which, it is understood, will be after the con- 
clusion of the examinations of the company by the insurance depart- 
ments of New York, Pennsylvania and Massachusetts. The capital 
and surplus of the company is something like $200,000 each. Charles 
M. Tillinghast will be the Boston representative. 

Charles Colby, clerk at the New England Insurance Exchange, is 
ill! with pneumonia. He has the sympathy of his many friends who 
hope for him a speedy recovery. 


Boston underwriters experienced a $40,000 or $50,000 loss by a fire 
on South Market street, the past week. 

On January ist, the Boston Insurance Company will pay to its 
The Boston, by the way, 
has applied for admission to the Western Union. 

The North American Insurance Company, of Boston, has elected, 
as directors for the ensuing year, E. E. Patridge, C. H. Parker, J. C. 
Howe, W. G. Peck, Kilby Page, C. E. Morrison, Silas Pierce, C. E. 
Macullar. EE. E. Patridge was chosen president and treasurer, and 
C. E. Macullar was chosen secretary. 


Boston insurance men are now very busy cutting “three parallel 
incisions lengthwise of revenue stamps when the denomination is 
above ten cents—starting not less than one-quarter of an inch from 
one end and ending not less than one-quarter of an inch from the 
other end.” It is understood that Internal Revenue Collector Gill 
got real “huffy” because one office wrote him a letter asking at which 
end of the stamp the cut should begin, calling attention to the fact 
that that point had not been made clear in the recent ruling. 

The Manhattan of New York may expect good results from its 
Massachusetts business, under the management of Frank A. Colley. 


The Lynn (Mass.) committee of the New England Insurance Ex- 
change has revised the rates on all detached mercantile risks in the 
city by judgment methods, reducing nearly all building rates, but in- 
creasing many contents rates. A committee of the local board is 
now considering this actiou. All mercantile risks in the center of 
the city, and some detached risks of the same class, are now rated by 
schedule. The majority of the local board, who express any opinion 
upon the subject, seem to be in favor of extending the schedule 
method of rating to all mercantile risks. It is predicted that the 
action of the Exchange committee must finally prevail, however. 

Life and Casualty Notes. 

The last dinner of the year of the Boston Life Underwriters As- 
sociation, at Young’s, was an attractive affair. The tables were 
decorated with holly, and music was furnished by an orchestra and 
a quartette. President Tyler officiated, and after the dinner President 
Benjamin F. Stevens of the New England gave his reminiscences 
of fifty years. Following him, remarks were made by ex-Presidents 
Plympton, Barnard, Hopkins and Phelps. 


NOTES FRO? PHILADELPHIA 


At a special meeting of the Philadelphia Fire Underwriters Asso- 
ciation, held on December 8, the following amendment to by-laws, 


article 7, was adopted: 
Section 1, All premiums or deposits on policies of insurance; re- 
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newals of same or endorsements thereon, are due on the date on which 
such policies or endorsements take effect. 

Section 2. In the event of failure on the part of any broker placing 
insurance to pay as above provided, or within thirty days thereafter, 
such delinquency may be reported to the secretary of the association, 
who shall, at the request of the complainant, immediately declare the 
certificate of said delinquent broker forfeited, and his name shall be 
withdrawn from the list of authorized brokers, notice of which shall 
be given to all members forthwith. 

Section 3. The executive committee may for satisfactory reasons 
reissue a certificate to such delinquent broker, but not, however, until 
payment in full has been made to the complainant. 

It is not anticipated that the above amendment will prove very 
effective in bringing about the desired end, but is gratifying to the 
advocates of the measure only because it is regarded as a step in the 
right direction. 

The danger of a sweeping fire in this city to congested district is 
attracting attention here. The following resolution was adopted by 
the executive committee of the Underwriters Association a few 
days ago: 

Resolved, That a committee of seven be appointed by the chair (of 
which four shall be members of the executive committee and three 
from underwriters not members of the committee) to consider the 
conflagration hazard of the business center of this city and the ade- 
quacy of fire department and water supply in connection therewith, 
and to report at the earliest date possible the conditions as they now 
exist, for the information of the executive committee, to the end that 
the committee may proceed to consider intelligently the existing 
necessities as affecting the business of fire insurance in this city. 

Pursuant to the above resolution the following committee was ap- 
pointed: Charles S. Hollinshead, chairman; George E. Wagner, 
George G. Crowell, Charles A. Hexamer, E. C. Irvin, Atwood Smith 
and Robert B. Beath. 

It is expected that good results will be obtained from the efforts 
of the above excellent committee, and a flat increase of rates upon the 
entire business will be avoided. 

Morley Underhill, who recently opened an office for himself at 440 
Walnut street, announces his appointment as agent for Philadelphia 
and vicinity for the Security of New Haven and German-Ameri- 
can of Baltimore. 

Hall & Chase announce their appointment as sole agents cf the 
Alliance of England for this section of Pennsylvania, reporting to the 
home office. 

Philadelphia insurance men will welcome the new year as it has 
never been welcomed before, one and all are pleased to see the year 
1899 closed. “Gone, but not forgotten” can be justly applied. It is 
doubtful if any company can forget the year. “Results” will be found 
wanting, scarcely a single company doing business in this city can 
show a dollar to the good. The new year of 1900, it is hoped, will 
give us the opportunity with increased rates and decreased fire losses 
to make good to our companies the losses of 1899. Let it be remem- 
bered in these adverse days that the three years, 1895, 1896 and 1897, 
were exceedingly profitable years in this city. 

All hail the New Year! 





CORRESPONDENCE. 
THE NORTHWEST. 


[From OuR OWN CORRESPONDENT. ] 


Commissioner O’Shaughnessy of Minnesota has ruled that new fra- 
ternals and assessment companies may not be admitted hereafter until 
they have had an experience of a year or two. If they can become estab- 
lished in their home State and make an exhibit of responsibility, their ap- 
plication will then be considered. 

Seattle, Wash., has been rerated, reductions from one to twenty per 
cent being made. The reduction is said to be dated back to August 1. 

The Knights of Honor of St. Louis have taken out a license in Minne- 
sota and assured the Commissioner that they had no intention of. evading 
the law, but were ignorant that it required fraternals to take out licenses. 

The Minneapolis Association of Life Underwriters held their regular 
monthly meeting at the Nicollet Hotel November 18. At the close of the 
business meeting the members and the medical examiners sat down to 
dinner, after which a number of addresses were listened to. 

Clarence Cox of the Canada Life of Toronto, Ont., was a recent visitor 
in Minneapolis. 

The Minnesota Iron Company proposes to operate its boats on Lake 
Superior this winter, despite the fact that insurance expired on steel ves~ 
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sels December 5. If it is a success and there are no disasters traceable 
direct to winter navigation, the lake season may be lengthened two 
months, December and January. In February and March there is too 
much heavy ice to make navigation feasible. 

Aldro H. Grout of Luverne, Minn., well known in insurance circles, died 
in the hospital December 5 of a complication of diseases, aged fifty-three. 

The Commonwealth Provident Association of Philadelphia, formerly the 
Sexennial League, has been refused a license in Minnesota, for the reason 
that although an assessment concern, it offers a contract providing for a 
paid-up policy. 

W. H. Johnson of the National Board of Fire Underwriters has com- 
pleted an inspection of St. Paul. He recommends a fire boat on the river. 

Minneapolis, December 16. 


SAN FRANCISCO. 


[From OuR OWN CORRESPONDENT.] 


Lifelike portraits of President D. J. Staples of the Firemans Fund and 
Thomas S. Chard, who, as manager of the central department of the com- 
pany, resigned a few weeks ago, are features of interest in the current 
number of The Record, an attractive monthly publication issued by and in 
behalf of the Firemans Fund. This reference is a reminder of a conversa- 
tion had yesterday afternon with Vice-President Wm. J. Dutton of the 
company named. For instance, notwithstanding current reports to the 
effect that the company’s secretary, Mr. Faymonville, had gone to Chi- 
cago to fill the vacancy caused by the resignation of Manager Chard, and 
probably would remain there several months, Mr. Dutton remarked sub- 
stantially this: ? 

‘“‘We confidently expect Mr. Faymonville here in time to eat Christmas 
pie with us, and, perhaps, he may not again return to our central depart- 
ment office in Chicago, and perhaps he may; can’t tell. The matter of 
appointing Manager Chard’s successor will be considered by the directory 
on Mr. Faymonville’s return, and if perchance Mr. Faymonville, who has 
been in Chicago several weeks studying the details of that department 
office and its special requirement as to fitness, as applied to managerial 
equipment of applicants, has a candidate to recommend, feeling that no 
further personal study of the situation is needed, an immediate appoint- 
ment may follow.” 

The members of the local fire department are very indignant over an 
article published in a morning paper two days ago, broadly intimating 
that the funds of the department’s benevolent association had been im- 
properly used, and that thousands of dollars had mysteriously disappeared. 
To-day Assistant Chief Dougherty denies the insinuation, adding: ‘“‘I 
have reason to believe the attack upon the management of the funds has 
been animated by disgruntled men who have been discharged from the 
department for drunkenness or theft.’”’ Nearly all the firemen belong to 
the association, into the treasury of which they pay $1 a month dues, the 
benefits being $7.50 a week during illness, including free medicines and 
free medical attendance. The directing body of the association is com- 
posed of all the district engineers and all the foremen—about fifty in 
number. Outside contributions during the year, all having been made 
in open meeting by the assembled half hundred district engineers and 
firemen, were $1200 for a monument to former Chief Scannell, $1000 for a 
monument to former Assistant Chief Reilly, $500 to the Red Cross, and 
$500 for the benefit of families of firemen who went to Manila as soldiers 
of the First California Volunteer Regiment. 

Directors of a new Los Angeles incorporation entitled the California 
Underwriters Agency are A. Augustus Whitney, James Riggins, O. James 
Watkins, Florence E. Watkins and John B. Dudley. The telegraphic 
announcement of the object of the association is “‘to buy and sell insurance 
in all its branches,’’ to act as general agents or agents for insurance com- 
panies ‘‘or associations,’ and to do a general brokerage or commission 
business. ALPS. 

San Francisco, December 21. 








BUFFALO. 


[From OuR OWN CORRESPONDENT. ] 


There are actually some fire insurance agents of high standing who 
have a hopeful view of the local situation. Some one was commenting on 
the withdrawal of competitive rates by the Board of Fire Underwriters, 
and asking if this meant anything in the direction of a stiffening of back- 
bone, and the reply was that it certainly meant all that and more. The 
local and general outlook were both better than they were, he said. When 
the annual reports are in there will be a general advance in rates, because 
there will have to be. Then the local difficulties will go and all will be 
on the up grade. “I make the prediction,” said the agent, “that there 
will be no occasion for a competitive rate six weeks from this date.” 

Among the more recent withdrawals from the board are Chadeayne & 
Colter, Joseph Kittenger and E. Joseph Smith, all of whom have gone out 
Christian Hagen, who has taken the agency of the Scottish 
Union and National, has applied for membership. Koelsch & Bettinger, 
who have the Westchester agency, have withdrawn temporarily for a 
special purpose. 

Vedder & Wood have taken the agency of the Aachen and Munich Fire, 
and have just received from the Insurance Department the certificate of 
authority of the company. As this firm holds the Manhattan Fire, it will 
now get the business formerly written by agents in this district of the 
Globe, Rutgers and State of New York companies. Mr. Wood has been 
seriously ill for some time, but will be back to business again in a few 
days. It is reported that some effort has been made to induce Mr. Vedder 
to become a candidate for Superintendent of Insurance, but he has so far 
declined. It is felt that the place ought to go to a practical insurance 
man. 

F. O. Ranney, for several years the Buffalo agent of the Provident 
Savings Life, has been promoted to a position in the home office, but will 
remain here until his successor is appointed. He is very popular in in- 
surance circles, and all will be sorry to lose him. 

Harry A. Smith of Rochester, who has for a considerable time been the 
special agent of the National Fire of Hartford, was here this week on his 
way to the home office to look after the business of the secretary of the 
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company, to which position it is expected he will be promoted. His suc- 
cessor as special agent is George H. Tryon, Jr., who has for a long time 
been the manager of the extensive insurance business of C. B. Armstrong 
& Son of Buffalo. 

S. J. T. Bush, manager of the United States Life at Rochester and 
President of the Western New York Life Underwriters Association, has 
been so ill during the fall that he was unable to attend the meetings of 
the association, but has now so far recovered as to come to the. last 
monthly meeting, which was held December 19. The business of the 
meeting was of a routine character. 

The lake season just closed has been decidedly profitable to the under- 
writers, and a good percentage will also be made in canal business. This 
will offset the severe losses of the season last year, though they were so 
heavy that agents are doubtful if there will be any surplus when the two 
are taken together. It is probable that the rates of next season will be 
about the same as at present, though the owners of low-class vessels still 
object to a policy that makes it necessary to insure their own property. 

Buffalo, December 26. CATARACT. 





NEW ORLEANS. 
{From OUR OWN CORRESPONDENT. ] 


Suit for $10,000, claimed balance of premiums due under contract, was 
entered here recently by the Union Casualty Company of St. Louis against 
Edwin Shelby, since 1893 and up to a very recent date manager of that 
company for this entire section; at the same time a writ of sequestration 
of all books and records of the business of the company in hands of Mr. 
Shelby claimed as belonging to them was issued. 

This suit grows directly out of the reinsurance of all business of the 
Union, except a very few lines, in the Maryland Casualty, and the accept- 
ance by Mr. Shelby of the management of the New Amsterdam for the 
same territory, in order to protect a business built up by him after that 
business had been reinsured by the Union, without notice or knowledge 
to him, and no provision having been made to protect his interests. After 
years of faithful and loyal service the transaction is looked upon here 
somewhat as an attempt to deprive him of the result of his hard work. 

The visit of President Richards has resulted in rearrangement of the 
business of the National and Mechanics and Traders, promised at the last 
South-Eastern Tariff Association meeting. 

Under the new arrangement the firm of Macon, Emery & Plummer is 
dissolved and Thos. B. Norton, for some time past special agent of the 
Springfield in the South, becomes local agent of the National, Mechanics 
and Traders and Springfield. Mr. Macon retires entirely from the busi- 
ness to engage in other pursuits. R. L. Emery becomes general agent for 
Louisiana and Mississippi for the National, in addition to his position as 
secretary of the Mechanics and Traders Insurance Company, and Mr. 
Plummer returns to the Home office of the National, supposedly as super- 
visor of Southern business, which he has familiarized himself with during 
his residence here. IRREGULAR. 

New Orleans, December 23. 














COMMUNICATIONS. 


‘¢The Carnival of Rebating.’’ 


[To THE EDITOR OF THE SPECTATOR. ] 


You have in your issue of December 21 a short editorial upon ‘‘the 
carnival of rebating, in full swing for the past few weeks in New York 
and vicinity; that rebates of ninety-five per cent of the first year’s pre- 
mium have been offered, while ninety per cent off appears to have been 
a standard quotation.’’ This has been pretty much the custom here, not 
only for the past few weeks, but constantly, on the part of the agents of 
several companies, and notably so of the agents of one large company, 
who approach all within their reach with what they call ‘‘a proposition,”’ 
by which a $500 trade can be had for $25, and the $25 dealt out in just any- 
thing the applicant may have to sell, even be that but chips or whet- 
stones. The activity »f these agents and ‘‘executive specials’’ has enabled 
them to write up large lines and prevented the better class of companies 
from doing even a fair share of business at honest rates. This is not the 
worst feature of the case, which is that in order to justify themselves and 
their companies they tell their applicants that companies do not now 
base their calculations on really getting anything out of the first year’s 
premium, and that there is no sense in paying a full premium the first 
year to any company; that all companies now expect to devote nearly the 
whole of that year’s premium to needful expense, and so they are author- 
ized to do the liberal thing, and only do so secretly because they want the 
other fellows to keep on asking their high rates, which they only do in 
order to get in all themselves. They state that their company wishes to 
extend its benefits to the greatest possible number, and is far more liberal 
in making it easy to get insurance than others are, and if the applicant 
should ask about the second year’s premium he is told that the date of 
his application will be kept, and that next year he will be shown a scheme 
by which he can carry an equal amount without paying full premium that 
year. This means that another agent of the same company, or even the 
same man, will write an application for a different kind of policy, or one 
for a different amount, a little before the second year’s premium on the 
first one becomes due; the same game will be repeated, the second taken 
and the first lapsed. Thus a sort of ‘‘endless chain’ is established, the 
business wholly demoralized, and the public taught that the leading life 
companies do not expect or actually require more than a nominal premium 
the first year, and that they can get along with shoddy insurance. Are 
these agents and executive specials to be blamed? “Like priest, like 
people,’’ holds good here. They are not responsible. The company that 
pays its agents or ‘‘executive specials’ eighty-five per cent commission, 
$250 per month salary, and then puts up a bonus of several thousand dol- 
lars to be contended for expects and means a large part of these allow- 
ances to be used in securing business; it is designed as a corruption fund, 
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and the officers of that company would be greatly surprised if a fair-sized 
application should really bring in full premium, and would promptly de- 
cline to issue the policy, on the ground that something was surely the 
matter with the man, and quickly discharge the agent. The most serious 
phase of this question is that this extreme prodigality in efforts to seem 
to get business is costing their old policyhoiders pretty heavily, as now 
and then one of the newly insured ‘‘turns fool and dies,’’ as was said by 
such a company’s agent here a year ago, when a man he had just written 
up for $25,000,and from whom he had received the sum of $50 in full of first 
premium, died soon after delivery of the policy. A company, to pursue 
such a policy, must have found it impossible to compete fairly with other 
companies, or has come to believe that its insurance is not worth as much 
as that furnished by other companies that have been better managed, and 
produce better results to their policyhoiders. As to your hope that after 
the year ends a movement will be successfully made to stop rebating, I 
wish to call attention to the fact that no company or agent who has been 


once badly demoralized or debauched can ever reform or be reformed, but - 


will ever continue, like the harlot or the convict, to be inwardly conscious 

that the reputation of easy virtue will cling for life, and that no one will 

ever feel safe in trusting them. The public will feel like the old fellow 

who saw his “‘pal’’ about to be immersed, and called out, “I say, Mister, 

I know Jake, and you had best anchor him out over night if you want to 

get the sin out of him.” D. HUMPHREYS. 
Norkfolk, Va., December 23. 





Re Net Surplus Due Policyholders by Insurance Companies. 
[To THE EDITOR OF THE SPECTATOR.] 


When a company shows a net surplus in their annual statements as 
due to their policyholders, i. e., a surplus shown after providing for all 
contingencies over and above anything that has arisen in the past fifty 
years’ experience of the different insurance organizations of all countries— 
the mortality table experience—is not such surplus a liability? I say that 
no auditor of any standing should declare the account of any corporation 
as correctly rendered when such an item due the public is declared or 
treated by the corporate body as an asset. If any two parties become 
incorporated in a partnership business how are their books kept and 
statements rendered yearly to each party? Profit and loss account is first 
made up, and, if the profits, after providing for bad and doubtful debts, 
show to be, say, $15,000, and that they then say we will take off $5000 
for any possible contingencies that may arise in the coming year and 
divide the $10,000 net profits, what next entry is made in their ledgers? 
Profit and loss age is debited $10,000, and $5000 is placed to the credit of 
each partner. In this case the $10,000 appears, in their statement of 
assets and liabilities, as a liability. Why then should large corporations, 
like the Equitable Life and New York Life and others, be permitted to 
show similar profits as an asset? Surely the Insurance Department at 
New York knows perfectly well that those accounts are made up to de- 
ceive the policyholders, as each gloats in the fact that the millions thus 
shown in this erroneous system of bookkeeping is something to attract the 
public. Later on this matter will be legislated upon and be declared a 
delusion, a mockery and a snare—as was recently seen in the Greeff case 
against the Equitable Life, when it was clearly proven that the de- 
fendant company kept back two-thirds of his profits and those of the 
other policyholders. This matter of massing up yearly large sums of 
money which the policyholders should have is a false system. 

If the public would only carefully consider these large surplus accounts 
unpaid to them they would clearly see that the company holding same is 
no more solvent than if I collected $1000 for anybody, and then said I 
will pay you this in the ‘“‘sweet by and by’’—and then said I am acting as 
your guardian, and show this $1000 as an asset. 

The New York Life some time ago—in 1897 I think—reversed the entries 
in their books by showing the net surplus as a liability instead of, as 
theretofore, an asset. Since then they went back again to the old sys- 
tem, as they could not render a statement to their policyholders which 
would show little, if any, surplus. The Northwestern had a suit a year 
ago or so in connection with a policy and its surplus, when the court 
declared their system, in respect of surplus age, irregular, or, at least, 
that the bookkeeping was not correct, so that company has since then 
changed the entry in connection with surplus due to policyholders from 
being an asset to that of a liability, and the public have all the more 
confidence in them, although they do not show such large net surplus bal- 
ance as other companies, whilst they are, in reality, much stronger in 
assets to liabilities than the giant companies who are carrying out a false 
balance system by their mode of dealing with the net surplus to policy- 
holders. I wish to emphasize the word ‘‘net,’’ as the policyholder is only 
entitled to the ‘‘net surplus,’’ and not the entire surplus, as in the case of 
a bank dividend, which is only due and payable when declared by the 
directors of the bank. I do not care to trespass further on your valuable 
journal’s space. No doubt the importance of this subject will be con- 
sidered by you as an ample apology for writing at such length. 

The only remedy I can suggest is that of compelling, by an act of the 
legislature, each company or corporation to pay annual dividends and let 
them hold a reasonable amount of the earned surplus to credit of an 
emergency account—this amount to be decided on by the government 
Superintendent of Insurance. J. CREAGH. 

Portland, Ore., November 29. 








—Commissioner James R. Young, who has made so much reputation of late 
by his successful advocacy of good insurance laws in North Carolina, does not 
propose that these laws shall be dead letters. He has recently sent out to all 
the State officers blanks for reporting all fires, which blank calls for much valu- 
able statistical information, such~as location, description of property, value, 
damage, insurance and probable cause of fire. In a letter to the companies he 
says: “I should be pleased to know that your association and companies were, 
by circulars and by representatives, urging upon their agents throughout the 
State the importance of seeing that the officers of the different cities and towns 
were kept up to this work. You.will readily see of what aid these agents, being 
on the ground, can be in having these officers to do, and do well, this work.” 





























December 28, 1899] 


CASUALTY INSURANCE. 


—The Employers Liability will shortly place a health contract on the 
market. 

—An increase of forty per cent in cash premiums in 1899 is claimed by 
the Central Accident of Pittsburg. 

—A three per cent semi-annual dividend has been declared by the 
American Bonding and Trust Company. 

—The Fidelity and Deposit Company of Baltimore has declared a three 
and one-half per cent quarterly dividend. 

—The Standard Accident will pay one-fifth of the face of a policy for 
the loss of one eye, instead of one-eighth, as heretofore. 

—J. K. Deming, Chicago manager of the Central Accident, has been ap- 
pointed superintendent of agencies for Illinois and Wisconsin. 

—Results obtained from the United States Casualty’s offer of bonuses 
for new business during November and December have been very gratify- 
ing. 

—National Indemnity Company of Baltimore has appointed Hill, Newton 
& Co. of Washington, D. C., general agent for Northern Virginia & West 
Virginia. 

—It is reported that the New Amsterdam’ Casualty proposes to double 
its present capital and extend its business so as to include boiler and 
health insurance. 


. 


—The Maryland Casualty’s health policy has been broadened to cover 
blindness, paralysis, erysipelas, appendicitis and peritonitis, for an extra 
premium of one dollar a thousand. 


—The Masonic Protective and Ridgely Protective associations of Wor- 
cester, Mass., will both exhibit a good gain in business over 1898. Secre- 
tary Farwell keeps everlastingly at it, and so wins success. 


—Stockholders of the Provident Security Company of San Francisco are 
paying in their stock with the understanding that the company will be 
absorbed by the New Amsterdam Casualty at the beginning of the year, 
receiving then the stock of the latter company in exchange. Manager 
Chase of the latter company is now in San Francisco. 


—Myron B. Spencer was employed as cashier at Sioux City, Ia., by the 
Barber Asphalt Paving Company, and gave bond of the American Surety 
Company for his faithful performance of duty. He absconded with $4000 
of the moneys of his employer December 29, 1896. He was captured by 
Inspector Holliday of the surety company on August 26, 1899, and by him 
taken back to Sioux City for trial, having been regularly indicted. He 
chose to fight as hard as possible, instead of pleading guilty, and, after a 
trial of four days, was found guilty of embezzlement, and was sentenced 
on December 12 to four years’ imprisonment. 


—The Masons Fraternal Accident Association of America, Westfield, 
Mass., reports its business in a very satisfactory condition. This associa- 
tion has paid its injured members during the past year at an average rate 
of $67.00 each, showing a liberal business policy, which the membership 
fully appreciates. Secretary and General Manager Frank Bowler is spend- 
ing more time in the field than formerly, and the wisdom of this course is 
being shown in the improved quality of the company’s business. The 
Masons Fraternal continues to be the leading accident company in its 
class. The set of calendars sent out by this company for 1900 constitute 
as pleasing and artistic a lot as have reached us. 


—According to Attorney-General Taylor of Indiana assessment com- 
panies cannot engage in sick benefit or health insurance in that State. 
He says: 

It is clear that accident companies cannot do a sick benefit business. 
The statute is not entirely clear, but as such statutes are to be con- 
strued as conveying no powers not clearly and expressly given or neces- 
sarily .implied, and as the supervision exercised by the State is for the 
protection of the people, it is obviously the duty of the officers of the 
State charged with the enforcement of the law to take nothing for granted, 
but to refuse to recognize any authority in such corporations the exercise 
of which is questionable. It is my opinion that, inasmuch as domestic 
companies, organized under the act of 1897 referred to, are not permitted 
to engage in the business of health insurance, foreign assessment insur- 
ance companies, under the provision last quoted, cannot engage in such 
business. 

—The Governor of South Carolina has just issued a pardon to A. R. 
Fowler, the ‘‘armless forger,’”’ who is one of the most conspicuous charac- 
ters ever confined in the State Penitentiary. Fowler is a graduate of a 
theological seminary, and, after having spent several years as the editor 
of a religious paper at Clinton, S. C., he became a preacher. He shot off 
one of his arms while hunting in Georgia, collected considerable accident 
insurance money, and then shot off the other arm in the same way. The 
insurance companies refused payment on the second claim, but the case 
was compromised. It developed later that while he had one arm Fowler 
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had forged his brother-in-law’s name for $1000, and he was sent to the 
penitentiary. While there he learned to use a pen fastened to the stump 
of his right arm, and he has written a history of his life under the title 
“From Pulpit to Penitentiary.”” Now that he has been pardoned Fowler 
hopes to regain the confidence of his flock and resume preaching. 

THE NORTHWESTERN “MUTUAL”? CASUALTY COMPANY. 

We have received of late a number of inquiries regarding the above 
company, which has its headquarters at St. Paul. The Northwestern 
Mutual Casualty was organized in 1897 at Winona, Minn., but early in the 
present year removed to St. Paul and absorbed the Iowa Accident. The 
statement of the Northwestern for 1898 showed assets of $6789, including 
$1207 assessments to become due, and the liabilities were reported at 
$717. The Iowa Accident at the close of last year had assets of $1441 and 
liabilities of $1425, leaving a balance of $16. An amended statement as of 
March 31 showed for this company a balance of $745. It will be seen that 
neither concern was in first-class financial condition, and from rumors 
current since the consolidation no improvement in this respect has since 
been made. 











NEWS OF THE WEEK. 


Nebraska Insurance Law Unconstitutional. 

As briefly announced ir THE SPECTATOR last week, the Supreme Court 
of Nebraska has decided that the insurance law passed by the 1899 ses- 
sion of the legislature is unconstitutional. This law, commonly spoken of 
as the Weaver law, practically revolutionized the insurance business in 
the State, and also transferred the control of the Insurance Department 
from the Auditor to the Governor. Governor Poynter appointed W. F. 
Bryant as Insurance Commissioner, but Auditor Cornell refused to recog- 
nize him, and has held up the salary warrants of his Department. A few 
weeks ago the courts upheld the appointment of Commissioner Bryant, 
but this latest decision on the constitutionality of the law relegates him 
to private life. The court’s opinion, which is unanimous, is based on the 
tax provisions of the law, and is in part as follows: 





By section 1, article 9, of the Constitution, the public revenues are re- 
quired to be imposed by the laying of a tax by valuation ‘‘so that every 
person or corporation shall pay a tax in proportion to the value of his or 
her property and franchises.’’ The Constitution inhibits the legislature 
from discrimination between taxpayers in any manner whatever. 

Under section 4, article 9, of the Constitution, the legislature is power- 
less to pass a law releasing or discharging any individual or corporation 
from the payment of any portion of the taxes levied for State or munici- 
pal purposes. 


Chief Justice Norvell, who wrote the opinion, closes as follows: 


If the motive which prompted the enactment was merely a desire to 
transfer the Insurance Department of the State from the Auditor to the 
Governor it is very evident that the act would have been differently 
framed. While during the investigation of the subject it has been our 
desire to sustain the law, we have been irresistibly forced to the conclu- 
sion that the entire act must fall by reason of the unconstitutionality of 
the provisions therein contained which have been already pointed out. 





The New Building Laws. 

THE new building laws went into effect on Saturday last, previous to 
which there was a rush to file plans for new buildings and alterations to 
old ones. The chief changes in the code are in the matter of sanitation, 
fireproofing and general safety of structure. The new code supplements 
the tenement house law of 1897, which law it was outside of the province 
of the Commissioner to revise or amend in any way. The tenement house 
law still remains intact, and the new code has been made to harmonize 
with it. The code represents the first codification ever made of all the 
ordinances and laws affecting buildings and building operations in the 
various boroughs of New York. 

The first important change is the extension of the fire limits of the con- 
solidated city. It is contrary to the code to erect any frame buildings 
within this limit other than temporary sheds for use in building opera- 
tions. The law of 1892 fixed the fire limits as the territory between the 
Battery and 165th street on the West Side, and from the Battery to 149th 
street northerly to Westchester avenue on the East Side. The new code 
extends this limit so that it practically embraces all of the island of 
Manhattan. The only territory exempt is the high ground of Washing- 
ton Heights and Inwood, west of Broadway. The code also prescribes fire 
limits for the boroughs of the Bronx and Brooklyn. 

Another important change is the modification of the old provision re- 
stricting every non-fireproof apartment or tenement house to a height of 
seventy-five feet above the curb. The new code allows erecting to a 
maximum height of eighty-five feet. The code requires all buildings ex- 
ceeding eighty-five feet in height to be equipped with auxiliary fire 
appliances and apparatus. Buildings exceeding 150 feet in height will be 
required to provide additional appliances, and in each such building there 
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must be a steam pump and at least one passenger elevator. These must 
be kept constantly in readiness for the use of firemen. 

A specific definition of what constitutes a hotel is defined in the clauses 
of the new code. It provides that where such a building is located on any 
but a corner lot it shall not cover above the second story level more than 
ninety per cent of the area of the whole of the lot. In the case of corner 
lots the restriction is reduced to ninety-five per cent of the lot area. 

Where any building is being erected or repaired more than sixty-five 
feet in height contractors are required to place above the sidewalk in 
front of the building a strong wooden shed, extending from the building 
line to the curb, for the protection of pedestrians. 

In other respects the new code continues in full force all the provisions 
for the protection of life and limb and for the safeguarding of health 
which were incorporated in the old law. It also empowers the Building 
Commissioners of each borough to take instant action, where necessary, 
when buildings become unsafe and dangerous, and authorizes them to 
recover bodies which may be buried under fallen walls of buildings dam- 
aged by fire. Provision is also made for tests of the various systems of 
fireproofing and of fireproof building material wherever owners or builders 
apply for permission to use any certain kind of material or style of con- 
struction. 





The Anti-Rebate Committee Recommends a New Compact. 
Tue following is a copy of the preamble and resolutions adopted at the 
meeting of the companies on the anti-rebate matter, held December 20, 
1899: 


Your committee recommends the adoption of the following preamble and 
resolutions: 

Whereas, The anti-rebate compact was adopted in consequence of the 
recognition by all life insurance companies of the fact that rebating had 
become a formidable and dangerous evil. As each company was sup- 
posed to have the power to regulate the conduct of its agents, it was con- 
ceived that the most effective method to abolish the practice was for 
each company to exercise this control by the adoption of a rule forbid- 
ding rebating; but as it was foreseen that this effort would be still more 
effective if the companies were to act in concert, the anti-rebate com- 
pact was formed, under which each company solemnly pledged itself to 
enforce a strict prohibitory rule. The penalty to an agent for the viola- 
tion of this rule was the refusal by the companies signing the compact to 
receive business from him for the period of one year. As it was possible 
that in a limited number of cases an agent might claim that he was un- 
justly charged, and should not therefore be made liable to the severe 
penalty imposed, a referee was selected, to whom such cases might be re- 
ferred for decision. It was a justifiable assumption that positive, authori- 
tative instructions from the companies to their agents would be generally 
obeyed, and that the penalty provided would deter the limited number of 
agents disposed to disregard and defy positive instructions. The appoint- 
ment of a referee amply provided against unintentional injury to an 
agent unjustly accused. The only true conception of the nature of the 
compact was that its execution depended solely upon the good faith of the 
several parties to it. If it could be supposed that it was not made in 
good faith, there was no power, external or otherwise, to compel the per- 
formance of its provisions. This compact did not constitute rebating a 
dangerous practice, demoralizing to the business and menacing its 
security. That had become patent and was universally conceded. An 
immediate and effective remedy was imperatively required. That indi- 
vidual action by the companies, or, better still, concerted action, would 
be the most effective method of eradicating this evil has not been dis- 
proved. But we are confronted by formal notice from a number of the 
companies that they have withdrawn from the compact. Whether they 
are privileged under the terms of the compact to withdraw, it is useless 
to discuss. The compact was voluntarily entered into by each company, 
and adherence to the pledge should be voluntary and not compulsory. It 
is not necessary to discuss the several reasons presented by the companies 
which have announced their withdrawal. A compact adhered to by a 
limited number of companies is not a compact of all the companies, and 
cannot, for that reason, serve the purpose of its original creation. But 
occasion is taken to reaffirm all previous declarations respecting the evils 
of rebating, and to impress upon each company its individual duty to do 
all in its power to eradicate a practice dangerous in its tendencies, and 
which reflects dishonor upon the business of life insurance. Encourage- 
ment to such action is found in the attitude taken by representative 
agents in various parts of the country, as manifested by the earnest pro- 
tests against the abrogation of the compact unless such measures shall 
be adopted as will insure a fair and honorable competition for business; 
therefore, 

Resolved, That a new compact shall be formed, under which companies 
shall be bound to promptly discharge agents found rebating, and to refuse 
to employ agents so discharged by any company, within one year from the 
date of such discharge; and that the chairman be instructed to appoint 
a committee of three to prepare the form of compact and to obtain the 
signatures of companies. Provided that the new compact shall become 
effective when the signatures of fifteen companies have been obtained, and 
thereupon the original compact shall cease and determine. 

Resolved, That we extend our hearty thanks to the Honorable Thomas 
B. Reed, referee under said agreement, for the impartial and vigorous 
manner in which he has discharged the duties of a delicate and difficult 
position; that the president of the Metropolitan Life Insurance Company, 
John R. Hegeman, be requested to receive from Mr. Reed, on the ist of 
January, 1900, a final statement of his accounts with the companies, giving 
Mr. Reed at that time a receipt in full for any moneys which he may then 
have in hand belonging to the companies. If it appears that the referee 


at that time has not sufficient moneys in hand to pay any obligations 
which may have ben contracted on behalf of the companies up to the Ist 
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of January, 1900, Mr. Hegeman is hereby requested to assess upon the 
companies represented at this meeting pro rata on the basis of the assess- 
ment made for the year 1899, a sum sufficient to cover said balance; and 
if at that time it appear that all obligations have been met, and that 
there is a balance remaining in hand, Mr. Hegeman is requested to return 
such balance pro rata to the companies which contributed it. 

D. P. KINGSLEY, GEORGE H. BURFORD, 

JOHN R. HEGEMAN, GEORGE K. JOHNSON, 

J. ASHBROOK, JOHN M. PATTISON, 

GEORGE E. IDE, Committee. 





In Honor of George W. Perkins. 

A COMPLIMENTARY dinner was given last Thursday at the Waldorf- 
Astoria in honor of George W. Perkins, second vice-president of the New 
York Life Insurance Ccmpany, by the officers and heads of departments 
of the company. The dinner marked Mr. Perkins’ return from a business 
campaign extending over last summer in Europe, and it also recorded a me- 
morial of the day on which the New York Life passed the thousand million 
dollar mark in paid-for business in force May 23 last. A feature of the pro- 
gramme was the presentation to Mr. Perkins of a magnificent service of 
plate (recently described in THE SPECTATOR) by a committee of twenty- 
four agency managers, coming from all parts of the United States and 
Canada, and representing the entire working field force of the company. 
The service was formally presented by E. S. Heyman of the Chicago office. 
It was accompanied by an illuminated address, to which were appended 
the autographs of all the men who united in the presentation. The senti- 
ment expressed was as follows: 

George W. Perkins: The 23d day of May, 1899, will always be notable 
in the calendar of the New York Life, but we know as others cannot that 
the achievement which that day records is greater even than it appears. 
Most of us had some part in the work of the wonderful six years which 
immediately preceded that date, but the succession of splendid campaigns 
which led up to it, the brilliant leadership, the voice of inspiration and 
command, all these were yours—all these are yours—and in this fashion 
we testify thereto. We offer you this service in the hope that it may 
speak eloquently to you and yours of our admiration for your qualities as 
a leader, our affection for you as a friend. We hope, too, that it may 
take its proper place among the priceless remembrances which pass from 
generation to generation, that it may tell its story to your children and 
those who follow them bearing your name. 


The address closed with the following sentiment, which was signed by 
President McCall: 


The most notable achievement in the history of life insurance—$1,000,- 
000,000 fully paid for and in force on the books of a single company— 
was duly chronicled on the 23d day of May, 1899. The great satisfaction 
of the president and trustees over such an unequaled accomplishment 
was then fittingly expressed, and their indebtedness to the agents therefor 
was properly acknowledged. The president has earnestly and often com- 
mended the enthusiastic efforts of the field men. He is proud, and justly 
so, of their labors and their loyalty, and he esteems beyond expression 
the assistance he has received in his executive management from their in- 
comparable leader, his personal friend, Second Vice-President George W. 
Perkins. The superb gift accompanying the testimonial of the agency 
staff is worthily bestowed cn Mr. Perkins in recognition of his masterly 
work, unrivaled ability, and high sense of duty. In thus honoring the 
second vice-president his colaborers have honored and gratified the presi- 
dent. 


The guests of the dinner included all the trustees and executive officers 
of the New York Life, and in addition the following committee, the posi- 
tions of the members being earned by competition, which was organized 
in the field force of the company running from November 13 to December 
16, inclusive, during which time some $38,000,000 of new business was 
secured: Lee B. Durstine, Buffalo; C. A. Smith, Chicago; Walker Buck- 
ner, Chicago; E. R. Perkins, Philadelphia; W. S. Huntley, Pittsburg; J. 
T. Boone, Kansas City; Julius Bohm, New York city; R. T. Furman, New 
York city; R. W. Taylor, Cleveland; W. R. Malone, Toledo; C. T. Whit- 
ney, San Francisco; George W. Riggs, Chicago; Robert E. Whitney, New 
York city; H. A. Appelius, New York city; W. M. Harris, Chicago; J. 
J. Parker, St. Paul; E. S. Heyman, Chicago; Theodore Weil, Chicago; 
R. Allyn Lewis, Phoenix, Arizona; R. H. Plant, Macon, Ga.; J. G. Morgan, 
Winnipeg, Canada; B. H. Betts, Scranton, Pa.; Walker Buckner, Jr., St. 
Louis, and W. R. Noble, Louisville. 

President John A. McCall presided, and among the speakers were 
Thomas B. Reed, Col. A. G. Paine, William B. Hornblower, and D. P. 
Kingsley. 





The Vermont Life Insurance Company. 

This company is continuing its good work along the lines of genuine 
life insurance, and offers its contracts to the public with the confidence 
In its provident 
branch it issues policies for from $100 and upward either on the ordinary 
life, limited payment life or endowment plans. These contracts all pro- 
vide for guaranteed paid-up, extension, loan and cash values, thereby 
putting the man able only to pay for $100 insurance on the same footing 
as those who can take from $1000 to $100,000. The workman’s provident 
policy is a highly attractive form to men earning a moderate salary, as 
it not only provides for the contingency of death, but also for sickness, and 
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is at the same time an endowment maturing for one-half its face value if 
the insured reaches age sixty. It is issued in sums of $400 and multiples 
thereof and with premiums payable either quarterly, semi-quarterly or 
annually. Under the bonus award system, original with this company, a 
policy may be obtained with an absolute guarantee that the cost will be 
reduced after the first five years. At the top of the conditions and con- 
cessions to the policyholder in this contract appear the words ‘‘every 
figure in this policy is guaranteed absolutely.”” Such a statement is 
bound to carry great weight with the intending insurer. General Agent D. 
B. Detweiler, who looks after the company’s interest in New York, reports 
very satisfactory progress, and President J. H. Robinson is very well 
content with the record made by the Vermont Life during the year now 
closing. 








MERE MENTION 


Life Insurance Notes. 
—The Select Knights and Ladies of America of St. Louis has been admitted 
to Texas. 
—The State Mutual Life of Worcester will show a business gain of $1,500,000 
over 1898. 


—The Bankers Fraternal Union is a new Ohio concern organized by Akron 
and Cleveland men. 





—Claud Buckley has resigned his position as superintendent of agencies of the 
Covenant Mutual of St. Louis. 


—Ira Mowery has resigned his position as general agent for the Washington 
Life for Virginia and North Carolina. 

—Dr. Pearman’s successor in Chicago will be E. A. Nelson, formerly of the 
Equitable’s Chamber of Commerce offices. 


—The Endowment Rank, Knights of Pythias, and the Supreme Council, 
Catholic Knights of America, have been licensed in Indiana. 

—The Michigan Department will close up the North American Benefit Asso- 
ciation of Detroit. Its present membership is about one hundred. 


—The Home Mutual Life Insurance Company is being organized at Benton 
Harbor, Mich. Prominent capitalists are said to be interested in the scheme. 

—Oliver F. Ely, who was plaintiff in a suit against the Standard Life and Acci- 
dent, died last week. It is not known whether his administrators will continue 
the action or not. 


—A. S. Boice writes THE SpecTAToR that there has been a change in the office 
of the Mutual Life at Salt Lake City, Utah, and that he is no longer the com- 
pany’s manager for Utah. 

—James S. Gross, formerly with the Covenant Mutual at St. Louis, has been 
appointed general agent for the same territory for the Massachusetts Mutual, 
succeeding Charles J. Gove. 

—E. R. Perkins, inspector of Pennsylvania agencies for the New York Life, 
has sent a letter to each of his agents establishing an agreement of uniformity 
in dealing with brokers or helpers. 

—The Union Central’s ordinary life and limited payment policies will be 
liberalized on the first of the year, and added privileges in the way of loans, 
paid-up and extended insurance will be given. 

—E. L. McLain, a young millionaire manufacturer of Greenville, O., has re- 
cently taken out sufficient insurance to bring his total amount up to the $200,000 
mark. His policies are all of an investment nature. 

—The firm of Hopkins & Hines will be dissolved on January 1, Dixie Hines 
purchasing the entire business. The firm represents the Prudential and the New 
Amsterdam Casualty Company for Southern Georgia. 

—The Mississippi Association of Life Underwriters has been formed, with 
R. B. Mills, president; R. P. Moore, vice-president, and W. E. Mallett, secre- 
tary and treasurer. The headquarters will be at Jackson. 

—The Etna Life has been awarded $100,000 three and one-half per cent gold 
paving bonds of the city of Hartford, due in 1938, at 109.42, and $20,000 paving 
registered three and one half per cent gold bonds, due in 1930, at 108.76. 


—From October 15 to November 15 the Travelers paid the principal sum on the 
life policies of twenty-six persons insured for $56,595; on accident policies held 
by eleven persons for $14,236, and endowments and annuities amounting to $28,- 
455. 

—R. Paterson Brown has been appointed to succeed the late McLauchlan 
Slater as manager of the Oriental Government Security Life Insurance Company 
of Bombay. Mr. Brown has been secretary of the company for the past eight 
years. 


—A new fraternal insurance concern known as the Order of White Cross of 
Joliet, Ill., has been chartered by the Department. Members will be insured 
for amounts ranging from $500 to $3000, and the assessments will be sufficient to 
create a reserve fund. 

—Following are the officers of the recently chartered Columbia Mutual Life 
Insurance Company of Cclumbia, S. C. F. M. Brickman, president and general 
manager; E. J. Goodman, secretary and treasurer; F. M. Brickman, E. J. Good- 
man and M. E. Brickman, directors. * 

—The Northwestern Life Association of Minneapolis will show new business 
considerably in excess of $5,000,000 for this year. The territory in which the as- 
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sociation operates has had a highly prosperous year, which is reflected not only 
in the amount, but in the character of the business written, over three-fourths of 
it being on the annual payment plan, a very sure index of the added money in the 
hands of the people. 


—The Cleveland Life has taken over the business of the Toledo Life, which was 
incorporated last year, under the Ohio Stipulated Premium Law, by ex-Governor 
Foster and C. E. Hamblin. The company had about $618,500 of insurance in force 
at the beginning of the present year. 


—In settling with the objecting policyholders of the Indiana Life the absorbing 
company, the American Central, paid them on the basis of the actuarial value 
of each policy. The $25,000 deposited by the Indiana Life was then turned over 
to the American Central, thus closing the incident. 


—John Alley Parker will, on January 1, become manager of the Union Central 
Life for New York State, outside of New York city. He comes from the South, 
where he has been connected with the Washington Life as manager for Ken- 
tucky and Tennessee, and with his present company, at Louisville, Ky. 


—On the first of the new year F. N. McCandless will become general agent of 
the Pacific Mutual (life and accident) for eastern Oregon, Washington and 
Idaho. He has been with the Mutual Life for several years, and in his new 
capacity will doubtless add to his reputation as an insurance man of the first 
class. 

—A new fraternal society in Georgia with headquarters at Savannah is known 
as The Anvil. Its officers are D. B. Lester, president; J. Lawton Hiers, M. D., 
vice-president; T. H. McMillan, treasurer; Rev. John D. Jordan, prelate; Walt. 
R. Jones, secretary and general manager; Marion X. Corbin, M. D., medical 
director. 

—James H. Clark, receiver for the Masonic Benevolent Association of Central 
Illinois, has been defeated in his attempt to collect assessments from members 
of the defunct organization, the Appellate Court at Indianapolis having affirmed 
the decision of the lower court, that refusal to pay assessments could result only 
in lapse. 

—The. federal aspect of the question as to the validity of the charter of the 
Bank of Commerce was not passed on by the Indiana courts, their decision be- 
ing based on the State constitution. As the question is a very important one for 
special charter companies in Indiana, the case will undoubtedly be taken to the 
United States courts. 


—The Security Trust and Life Insurance Company is now in its new home in 
the St. James building, Broadway and Twenty-sixth street, New York city, 
where it occupies the second floor. The offices present a fine appearance, 
having been specially designed and fitted up throughout. A trust company is 
negotiating for the corner ground floor office. 


—The Hon. W. W. McIntire, Maryland general agent of the United States 
Life, and a former member of Congress, has been complimented in a most 
graceful manner by the Baltimore city council in recognition of the service he 
rendered that city in securing the passage through the House of Representatives 
of the appropriation of $1,500,000 for the new custom house. 


—tThe citizens’ committee of Montreal has taken out a policy with the London 
and Lancashire Life, covering each of the married men of the Canadian con- 
tingent in the Montreal company, fifteen in number, for $1000, to be paid to 
their heirs in case of death from any cause. The insurance is in force for one 
year, with the privilege of renewing if the committee wish to do so. 


—Shortly after the opening of the new year it is expected that the Marquette 
Life Insurance Company of Chicago will commence business. It will have a 
paid-in capital of $100,000 and has authority to increase it to $1,000,000. Isaac 
Miller Hamilton will be president, and it is stated that a large amount of insur- 
ance has been engaged pending the completion of the organization. It is proba- 
ble that other new companies will commence operations in Chicago during 1900. 


—The Provident Savings Life is just completing twenty-five years of existence, 
during which time it has accumulated upwards of one hundred millions of in- 
surance in force, and paid seventeen million dollars to policyholders. Friday last, 
being the third anniversary of the election of President E. W. Scott, was com- 
memorated by the sending in of applications aggregating nearly five million 
dollars, while the office force presented Mr. Scott with an elegant cut-glass ser- 
vice. 

—Gage E. Tarbell, second vice-president of the Equitable, was surprised the 
other morning by receiving a presentation of a gold watch, jewel set, and a very 
handsome ring, together with a letter of presentation signed by all the donors. 
It was quite a surprise to Mr. Tarbell, as he knew nothing about it, the whole 
affair having been arranged by a committee of agents consisting of F. P. Chapin 
of Toledo, O.; E. A. Woods of Pittsburg, Pa., and A. N. Shields of San Fran- 
cisco, Cal. The whole collection was one of the finest products of Tiffany, and 
was purchased by the committee 

—In the ten months ending with November 1, 1899, the Travelers wrote new 
life policies numbering 5196 for $14,225,370. In not a single month did the issue 
fall below one million dollars. The Travelers Record says in this connection: 
“When it is considered that this new business was written in only ten months 
and without the high pressure methods of bonuses, high commissions, and with- 
out any appeal to the imagination of the insured as to all manner of visionary 
dividends and tontines, it will be comprehended that the above represents the 
very cream of conservative and well-selected risks.” } 


Fire Insurance Notes. 
—Herbert A. Rossman of Carr, Rossman & Co. of Baltimore, was in town last 
week. 
—George E. Wood, the new general agent of the Scottish. Union and National 
and North American, will be joined by his brother, Harry P, Wood, who has 
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been special agent for New England for the Spring Garden. The firm will be 


known as Wood Brothers. 

—Attorney-General Monnett of Ohio has been denied a rehearing of the quo 
watranto cases. 

—Aachen and Munich has been admitted to New York State. 
second Prussian company to re-enter this State. 

—Strawbridge & Clothier of Philadelphia hav. offered to settle their loss on a 
basis of fifty per cent of the claim made. 

—President Clarence S. Pellet of the Chicago Underwriters Association has 
declined to be a candidate for re-election. 

—H. L. Riall, secretary Firemens of Baltimore, and G. W. Pohlman, president 
of the National of Cincinnati, were in New York last week. 

—B. G. Stark, manager of Western department of Caledonian, will handle the 
Southern department as well beginning with the new year. 

—The majority of the local fire insurance agencies in Louisville, Ky., have 
agreed to place all their surplus lines in companies having sole agencies only. 

—C. L. Andrews, who succeeded James J. Clark as vice-president of the De- 
troit Fire and Marine, has made formal application to The Union for member- 
ship. 

—Z. Mathitt Brown, superintendent of the Milwaukee board, is to be retired. 
He will remain until his successor is installed, but will receive a three months’ 
notice. 

—Rate cutting in Utah is becoming quite serious, and trouble is brewing. 
Rebates have been allowed contrary to the board’s ruling for the past few 
months. 

"—Tariff rates in Georgetown, Ky., have gone to smash, and business is placed 
The Kentucky and Tennessee Association was unable to maintain 
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at any rates. 
rates there. 

—Thomas J. Munn of Dallas, general agent of the Hamburg-Bremen and 
Commercial Union for Oklahoma and Indian Territory, has applied for Union 
membership. 

—F. G. Sherman has been made secretary of the Commercial Fire of Wilming- 
ton, succeeding his father, C. L. Sherman, whose resignation was recently an- 
nounced in these columns. 

—A bill has been introduced before Congress to change the name of the 
Potomac of Georgetown to Potomac of the District of Columbia, and to increase 
the capital to not exceeding $1,000,000. 

—Companies represented in Washington have been approached as to the ad- 
visability of reducing rates on dwelling house risks fifty per cent. The prospects 
are not very favorable to such action. 

—Home of New York has promised to co-operate with the local Exchange of 
Cleveland along the lines solely of maintenance of rates, restriction of number of 
solicitors and limitation of commission to same. 

—A technical bureau has been added to the Underwriters Bureau of Fire Pro- 
tective Engineering, which, upon agreernent with the Chicago Underwriters As- 
sociation, will furnish them with complete information gratis. 

—State Superintendent Church of Kansas has made a ruling that the rate book 
sold by Chas. C. Eldridge, and which the fire insurance companies are using, is 
a commodity, and companies using same are not violating the anti-trust law. 

—Hooperstown, IIl., a small town, is the scene of the latest rate war. Griffith 
& Whiteman, agents for the Continental, resigned, and Special Agent McAnally 
of that company immediately proceeded to the town and declared rates off. 
Union companies are standing together. 

—Judge Wilmot M. Smith denied a motion for a new trial of Savage against 
the Atlanta Home, in the Circuit Court in Richmond county. The plaintiff was 
awarded $15,743, full amount of claim upon the steamer ‘‘H. E. Bishop,” which 
was burned at her pier at Tottenville, Staten Island. 

—Fire insurance companies have not made very much money in Chattanooga 
the last six months. The outside business amounted in premiums to $21,232, 
against $39,374 losses, and the business in the.city premiums, $56,265, losses $24,336, 
making a total of $77,497 in premiums and $63,710 losses. 

—A limited agency rule is desired in the District of Columbia and the subject 
is receiving the attention of the Fire Underwriters Association of Washington. 
It is said that some of the local companies have as many as twenty agencies, 
while many outside companies have from ten to twelve. 

—At the annual meeting of the Saginaw Underwriters Association the follow- 
ing officers were elected: President, Benjamin Geer; vice-president, Frank A. 
Ferguson; secretary, Edwin Kersten; treasurer, E. Schoeneberg; executive com- 
mittee, Carl Schupp, William ‘B. Baum and George Davenport. 

—Cedar Rapids Mutual has filed articles of incorporation. The incorporators 
are: J. F. Whelihan, Charles D. Morse, J. F. Kohl, J. M. Andrle and E. T. 
Haley. The officers are: J. T. Whelihan, president; Charles D. Morse, vice- 
president; L. W. Mansfield, secretary, and Edgar West, treasurer. 

—Companies have requested the Underwriters Association of Covington and 
Newport to discontinue stamping their dailies, “‘no jurisdiction,’’ which they are 
in the habit of doing on matter outside of its territory. The association has re- 
fused to do this in a set of resolutions, and has appointed a committee to 
confer with the companies. 

—The directors of the Scottish Union and National at the home office, recorded 
the following on the minutes at a meeting held December 8: “The 
manager having read a cablegram intimating the death of Martin Ben- 


nett, the company’s manager in America, it was, on motion of the chairman, 
resolved to record on the minutes of the board an expression of the sincere re- 
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gret of the directors at the sad event and of their high appreciation of the 
marked ability, energy and valuable service which Mr. Bennett had, during the 
nineteen years of his official connection with the company, rendered to it in the 
founding and carrying on of its large and important business in the United 
States.” 

—The following are the tax rates given in the report which will be submitted 
to the legislature in Texas by the State Tax Commissioner, to be based on gross 
premiums: Life and accident, two per cent; fire, one per cent; marine, health 
and live stock, two per cent; accident, two per cent; tornado, twe per cent, and 
surety and guarantee, two per cent. 

—Union agents in Nashville, Tenn., have been notified to relinquish all non- 
Union companies or resign their agencies. Serious trouble is looked for after 
the first of the year, and as the non-Union agents about equal the Union, it is 
surmised that quite a few of the former will resign and a slashing of rates is 
expected in Tennessee in the near future. 

—Asheville, N. C., Board of Trade has adopted a set of resolutions in applica- 
tion to the South-Eastern Tariff Association and North Carolina Fire Under- 
writers Association, for the reduction in rates which has been secured, through 
their efforts, in Asheville. The business men and the whole community, are in 
accord with the resolution which reduces the rates almost one-third on preferred 
business. 

—Attorney-General Monett of Ohio has received a request from the State In- 
surance Superintendent to bring proceedings against the Lucas County Manu- 
facturers Assurance Association of Toledo, to dissolve same and wind up its 
affairs. The charges are that the association is insolvent and is unable to 
liquidate its obligations, and that it has misused the franchise privileges and 
rights. 





ACKNOWLEDGMENTS. 

—Sixteenth Annual Report.—Philadelphia Fire Underwriters Association with 
reports of executive committee and secretary. 

—Holiday Numbers.—The Insurance Press, The Record and Insurance Report, 
all commemorate the holiday season by elaborate special numbers. 

—Relation of Insurance to the Community.—This is a revised edition of the 
pamphlet prepared by a special committee of the National Board of Fire Under- 
writers. 

—Ingleside Almanack for 1900.—The United States Life, as usual, makes the 
December number of the Ingleside an almanack for the ensuing year and this 
issue is fully equal to the company’s high standard. 

—Pocket Diary for 1900.—The North American Life of Toronto sends us its 
usual pocket diary for the new year. The inscription on the back, ‘‘North Ameri- 
can Life solid as the continent,’’ describes the company exactly. 

—Monthly Journal of Insurance Economics.—Volume one covering the issues 
of May to October of this new paper has been received from the publisher, H. 
H. Putnam. A comprehensive index would have materially improved it. 

—Report of Canadian Insurance Department.—This report is somewhat late 
this year, but is as complete as ever. It also contains a complete record of the 
legislation effected in Canada and the provinces at the latest sessions of the 
legislatures. 

—Insurance Reports.—Comptroller-General of Georgia sends us the report of 
the insurance department covering the year ending October 1, 1899. From Vir- 
ginia comes the annual report covering life and fidelity insurance companies, no 
report of fire insurance companies being issued. 

—Bourne’s Handy Assurance Manual, 1899.—This convenient little work cover- 
ing the insurance business of Great Britain and Ireland maintains to the full its 
reputation for accuracy and completeness, and gives the latest available figures. 
Copies may be obtained at fifty cents each from The Spectator Company, 95 
William street, New York. 

Pocket Diary for 1900.—This comes with the compliments of Capt. A. W. Mas- 
ters, United States manager of the London Guarantee and Accident. “Lest we 
forget”’ he uses a couple of pages to remind us that this company is the oldest 
casualty company in the business, as well as of a lot of miscellaneous facts re- 
garding what the company has done and what it does. With characteristic mod- 
esty he refrains from saying what the London Guarantee and Accident will do 
in the future. We note that the income of the United States branch, which in 
1892 was $25,000, will exceed $825,000 this year. 





TOO LATE FOR CLASSIFICATION, 


—John S. Bates has resigned as manager of the Bankers Life of New York for 
Tllinois. 

—H. E. Bowers will be the guest of honor at a banquet to be tendered him by 
prominent underwriters, at Delmonico’s to-night. 

—Trezevant & Cochran of Dallas, Tex., have instructed their agents to adhere 
rigidly to the printed tariff rates, as the high loss ratio in the State is proof that 
rates cannot be cut. 

—After January 1 A. W. Childs & Co. of Brattleboro, Vt., will confine their 
attention to the Travelers, having sold out their other branches to H. E. Taylor 
& Son of the same city. 

—Receiver for the National Life of Hartford has received permission to re- 
ceive securities to the value of $15,000 from the State Treasurer, and also an ex- 
tension of time to April 1, 1900, for the final report on claims received. More 
than 4000 claims have already been passed on. 
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THE INSURANCE YEAR BOOK 


HE INSURANCE YEAR BOOK, published annually in two volumes, Life and Miscellaneous Insurance, and 
Fire and Marine Insurance, is well known to those interested in insurance wherever the English language 


is spoken. 
for September 19, 1899: 


An enterprising and wealthy population of some seventy-five mil- 
lions engaged in exploiting a vast territory, containing a diversity of 
resources, furnishes scope for insurance operations on a gigantic and 
progressive scale. It is not surprising in order to adequately de- 
scribe these operations that the two handsome volumes just published 
by The Spectator Company of New York* contains over 1600 large 
octavo pages. The enterprise displayed in the publication of this 
work corresponds to its magnitude, and in short it is without a com- 
peer in any country. The Insurance Year Book is exhaustive, deal- 
ing with every branch of insurance business as well as with the con- 
ditions under which it is conducted. The multifarious statutory re- 
quirements of the various States, underwriters organizations, fire pro- 
tection and water supply, insurance agents, statistics relating to the 
various companies, and a number of other subjects are dealt with. 
The treatment is necessarily American, but it is often suggestive of 
“points” for the underwriter in any part of the world, and particularly 
in the Australasian colonies. 

As in the colonies, fire and marine business are often intermingled 
in the United States, especially in those portions which with lake 
and canal transit services supply risks that are partly land and partly 
water. The “mixed” office is frequently a necessity. But probably 
the great bulk of the fire insurance business is transacted by fire 
offices pure and simple, while oceanic insurance is almost entirely 
in the hands of marine offices. On account, however, of the one 
branch so frequently running into the other, The Insurance Year 
Book states the accounts of fire and marine insurance companies to- 
gether. The number of this highly important group of companies is 
diminishing, but the diminution occurs in the mutual companies. 
There were 248 joint stock American fire and marine insurance com- 
panies in both 1894 and 1898, but the number of mutual companies 
shrunk from 235 in 1894 to 183 in 1898. Many of the mutual com- 
panies are small and weak (their average premium income is only 
£19,570), and the public do not particularly want them. The com- 
pany possessing a shareholding capital is the one to last. The vol- 
ume of business transacted by the American companies has slightly 
fallen off of late years, while that of foreign companies in America 
has slightly increased. It is hardly necessary, however, to compare 
the statistics for a series of years. But a statement of the business 
for the calendar year of 1898 will be of interest. It is as follows: 


AMERICAN FIRE AND MARINE INSURANCE BUSINESS, 1896. 





Home Foreign 
Companies. Companies. 
Number of companiesS..........sseceeceevees 431 73 
CMNIAE DANG Wihleccccckcsccwedsccdenesescesss SIAC SAT ll cwecccce 
Total assets (exclusive of premium rates)... 63,539,925 £16,570,426 
WE MUNIN Gide cdcatnssnescacttcceseceuseadea 24,802,167 8,018,339 
Cash premiums received..........eceeeeeeeee 22,513,627 9,832,564 
EGURE GHBE UNGCOIIG ss oss ccscccercceecavesscecs 25,303,959 10,360,085 
Ne SU ORI ox ioc oc ca dietaccswnduccedees ess 12,084,589 5,925,714 
Paid for dividends (including returns to 
policyholders by the mutual offices)....... Siete 0 -C—“i—t*~=té«sC ww 
PROMO vo nciccneckcetecceteesteetesnevcset ae 8,450,092 3,443,534 
Total disbursements ............ceceeeeecees 23,666,453 9,369,248 


The total premium income paid in cash exceeds £32,000,000, a 
figure that is suggestive of the great magnitude of the business. The 
two principal ratios to premium income are as follows: 


Home Foreign 
Companies. Companies. 
Per cent. Per cent. 
CMM oo aauin dic cwaceseedesourdetegdecucecsnes 53.68 60.26 
MNO Beep ao ccnccecicccgecenuncasteuatleenus 37.53 35.02 


The losses of the foreign companies were relatively greater than 
those of the home companies, but their expenses were lighter. The 
expenses’ ratio is in each case augmented by the rather heavy taxa- 
tion levied in the United States. Allowing for this special burden, it 
is not much larger than the British ratio: 

In consequence of the stringent laws regarding provisions for un- 
expired risks, the net surplus held by the companies in America is 
a very large one. That of the home companies is in excess of the 
year’s premium income, and that of the foreign companies is more 





*Insurance Year Book for 1899-1900. Fire and Marine ($5), Life and 
Miscellaneous ($5). Corrected to July ist, 1899. Published by The Spec- 
tator Company, 95 William street, New York. Sold in the colonies by 
McCarron, Bird & Co., 479 Collins street, Melbourne. 





The following regarding this Standard Work is from the Australasian Insurance and Banking Record, 


than four-fifths. The statutory requirements of a large reserve orig- 
inated in the frequent and often scandalous bankruptcies of home fire 
offices many years ago. The Insurance Year Book gives a list of 
nearly 1500 companies that have either failed or retired from business. 
About fifty of them were ruined by the Chicago fire. The record is 
a dismal one, and, we are afraid, justified legislative interference, 
although not all the absurdly elaborate provisions that have been 
made. A good deal of the American legislation might now be re- 
pealed with safety. 

The volume of The Insurance Year Book dealing with life insur- 
ance and miscellaneous forms of insurance opens with a synopsis of 
the statutory requirements of the various States and Territories, 
which is followed by a digest of decisions in cases relating to life in- 
surance. The revenue account for 1898 of the forty-seven ordinary 
ye insurance companies in the United States is summarized as fol- 
ows: 


INCOME— 
PAO OE CRN no ccc dcccccnbasadenessessdnacadasdens £ 41,819,107 
SMUOUCRE “ANG GUMGR ss coc ctcvcccsecenencucescscteiaasednacibasad 12,800,216 
OMB ocd cddadtedsdads cucadeccastbscadacanitadadannaae £54,619,323 
DISBURSEMENTS— 
TG EON NNOE co nw cnc cadaciceccdacnscessdawacisewocesesne £ 25,933,808 
ERNIE GOON: ca cucccddccciecaceseacaueddscassaxwanssnnaieens 10,714,066 
OE arcs Sac Ua 024 dbaddeednecunesenudeatek cna £ 36,647,874 
ROGUE OE TAAOUNE 6 oo nad cansnccdcadekucdcncssaunudetedatabians 17,971,449 


This exhibit indicates how widely life insurance is practiced in the 
United States. The business is, however, conducted at considerable 
expense, the mean ratio of expenses, etc., to total income being very 
nearly twenty per cent. The new business of the year consisted of 
404,783 policies issued, assuring £191,095,250. But against these 
figures have to be placed those relating to discontinuances, which by 
collating the new edition of The Insurance Year Book with its pre- 
decessor we find were as follows: No. of policies, 242,068; amount, 
£125,034,016. The discontinuances formed, therefore, three-fifths of 
the new as respects the number of policies, and nearly two-thiris as 
respects the amount of insurance. A considerable waste of efiort is 
suggested. The total number of policies in force at the close of 1898 
was 2,237,371, insuring £1,102,800,084, the average per policy exceed- 
ing £490. The financial condition of the forty-seven American life 
offices, as stated by The Insurance Year Book, is indicated by the 
following figures: 


aR OI ab ad hs aha ccs domed cuaccddacudceuaceieanieees £ 275,039,441 
Edebilition, Wale’ GE 4. Wee COG. oc ccccccccccccessccceecseeune 234,749,176 
I 6 Sha cenddhedaddccdsans sicaeansncdddansaaaaees £ 40,290,265 


The surplus includes accumulations on tontine and semi-tontine 
contracts. ; : 
The Insurance Year Book gives particulars of other branches of 


insurance. We will, however, now content ourselves with sum- 
marizing the American insurance revenue for 1898, as follows: 

Premium Interest, 

Receipts. etc. Total. 
Fire and marine ........... £32,346,191 £3,317,853 £ 35,664,044 
DArsccaddcacceueneadtéiuasec 41,819,107 12,800,216 54,619,323 
Treetrtal: ....cccccecsccseee 9,711,924 759,179 10,471,103 
Miscellaneous* ...........0. 3,913,971 744,554 4,658,525 

WERE ick ccccddacekatccadcdcdenenaccadseanessnceusaguaseeecs £105,412,995 


The total might be increased by the inclusion of assessment asso- 
ciations, fraternal orders, etc. As it stands, however, it is sufficiently 
remarkable. It may be noted that the term “miscellaneous” includes 
accident, fidelity, credit, plate-glass, steam boiler, title and investment 
insurance companies. Every known application of the principle of 
insurance is to be found in the United States. 

The scope of The Insurance Year Book is not confined to the 
United States, but extends to insurance in all the countries of th 
world. There is nothing like it for completeness. “ 





* Not quite complete, the accounts of a few companies not having been 
received. ; 


The price of The Year Book is $5.00 per volume ; $8.00 per set. Address 


THE SPECTATOR COMPANY, . 


NEW YORK 











THE 





SPECTATOR 





[Thursday 














Mercantile Agencies. 


Higencp Wants. 








OLMES MERCANTILE AGENCY 


Devoted exclusively to the interests of Life and Accident Insurance Companies 
and engaged only in furnishing them REPORTS, INVESTIGATIONS and INSPEC- 
TIONS in any part of the United States and Canada from reliable Attorneys-at-Law, and no 
pains or expense is spared to get reliable, prompt and satisfactory reports. 

THERE IS NO SUBSCRIPTION FRE REQUIRED. : 
My blanks for reports are supplied free, in quantities desired, and I render a detailed 
statement and bill on the first of each month, only for reports returned made during the 
previous month. Special trained Inspectors in my employ in all large cities. I have per- 
mission to refer to any of the many Companies for whom I now do business. Corres- 
pondence solicited. 


CHARLES B. HOLMES, Proprietor, 


HE INSURANCE BUREAU 


Will furnish prompt and reliable reports from any locality in 
the United States or Canada, on applicants, agents, examiners, disability 
claims or death losses. Selected Corps of Correspondents, Experienced 


188 NASSAU 8T., NEW YORK, N. Y. 





Insurance Inspectors. Expert Accountants and Auditors. Confidential 
Work Solicited. Correspondence Invited. 
BOSTON. SPRINGFIELD. HARTFORD. NEW YORK. CHICAGO. 








Hctuarial. 


AVID PARKS FACKLER, 
Ex-President Actuarial Society, 


CONSULTING ACTUARY, 
35 NAssAu StT., New York (Rooms 1404-5). Telephone, 5427 Cortlandt. 
Letters addressed—D, P, Fackler, Actuary, New York,—arrive promptly. 


M ILES MENANDER DAWSON, 


CONSULTING ACTUARY. 


The patronage of Companies, Societies, Agents and Private Per- 
sons solicited. 











No. 11 BroApway, New York, N. Y. 


figency Wants. 


Room 556. 














: ae MOST PROGRESSIVE LIFE COMPANY 


Desires an up-to-date man to take charge of West Virginia 


Address in confidence, *‘ W. B. C.,” Mgr., 
Care SpecraTor, P. O. Box 1117, New York City. 





en UNDERWRITERS’ AGENCY, 
F. C. WHEELER, Manager, 


52 Broadway, New York City. 





ITY MANAGER FOR ONE OF THE LARGE LIFE 


Companies, near New York. An exceptional opportunity to right man. 
Address, “ABILITY,” : 
Care of Spectator, P. O. Box 1117, New York City. 





1900 CONTRACTS NOW READY. 
SALARY AND COMMISSION 
HERBERT N. FELL, General Agent, 
THE MUTUAL LIFE INSURANCE COMPANY OF NEW YORK, 
Renewals if desired. WILMINGTON, DELAWARE. Correspondence confidential. 


ANTED — DISTRICT MANAGER. THE BEST 
part of VIRGINIA open, ELEVEN counties. HEADQUARTERS, 
second largest City in State. Only EXPERIENCED men need apply. 
BOND and REFERENCE required. 
THE SUN LIFE ASSURANCE COMPANY OF CANADA, 
E. S. FREEMAN, Manager, Box 228, Richmond, Va. 


ANTED—AN EXPERIENCED SPECIAL AGENT 
to travel in Western Ontario. Top contract to right party. Apply 
with references to 
THOMAS MERRITT, General Agent, 
THE MUTUAL LIFE INSURANCE COMPANY OF NEW York, 


TORONTO, CANADA, 


ANTED-THREE DISTRICT MANAGERS FOR 
Union, Essex and Hudson Counties, For THE Sun Lire Assur- 
ANCE COMPANY OF CANADA. Renewal Contract with top-notch commis- 


sion, 
Apply THOS. R. RAITT, State Manager, 
10 W. STATE ST., TRENTON, N, J. 


Other portions of the State open for first-class men. 








Bank of Commerce Building, 








ANTED.—A FEW DISTRICT MANAGERS IN 
New York State, for the Manhattan Life Insurance Company, of 
New York; exclusive territory ; liberal renewal contracts. Address: 
O. C. MAYNARD, State Agent, care of The Company, or 
Syracuse, N. Y. 


TATE AGENCY OF OHIO.—WASHINGTON LIFE 
INSURANCE CO. of New York. Intelligent and capable men, 
carefully educated in Life Insurance field work. Worthy men paid salaries 
and expenses. Write 
DR. E. ©. SKINNER, General Manager, 
24 CAREW BUILDING, 
CINCINNATI, OHIO 
ENERAL AGENTS RENEWAL CONTRACT FOR 
THE STATE OF WYOMING, NOW OPEN. 
J. STANLEY EDWARDS, Manager, 
Rocky Mountain Agency. 
#TNA LIFE INSURANCE CO., Boston Bldg., Denver, Colo, 











ESTABLISHED 1782, 
HCENIX ASSURANCE CoO. 
OF LONDON. 
FIRE INSURANCE ONLY. Losses paid, over $100,000,000. 
Head Office for the United States: Nos. 37 & 39 Liberty St., NewYork City 


A. D. IRVING, Manager. 
B. E. CLARK, Ass’t Manager, L. P. BAYARD, 2d Ass’t Manager. 


ALEDONIAN INSURANCE COMPANY 
OF SCOTLAND. Founded 1805. 
** Tue O_pest ScoTTisH INSURANCE OFFIcE.”’ 
UNITED STATES HEAD OFFICE, 27-29 PINE STREET, N. Y. CITY. 
STATEMENT, JANUARY Ist, 1899, 





EE... cianiimusmilinideaihaneiin tant aeiaicaicmtiailiin siheicil $2,001,016.38 
IIa cniasinks nine cechpine-otainn oh colhnseavadteesaccesdhdl Meteecneenane 1°119,236.67 
NET SURPLUS IN THE UNITED STATES.............-.---- $881,779.11 


Cuarurs H. Post, U. S. Manager. N. A. McNet, Assistant U. S. Manager. 


ERM ANNUITIES. 
A complete table of annuities for all terms and ages from 10 to 98, based on the 

Actuaries’ 4 per cent table. 

The tables show the present value of an annuity of $1.00, contingent upon the con- 
tinuance of a single life at any age and for any term of years, 

By Wiiuiam E. Starr, Actuary of the State Mutual Life Assurance Company. 

Price, postpaid, - $1.00. 

THE SPECTATOR COMPANY are exclusive selling agents fcr this -ublication 

95 WiiuraM Street, N, Y. 








ee GOOD MEN WHO ARE LIFE 
INSURANCE SELLERS. 
Will give them some specially good territory which, with the new con- 


‘tracts of the Mutual Life, will insure them big money. Commissions and 


advances liberal. 
H. L. REMMEL, General Agent, 
Tue Mutua Lirz INsuRANCE CoMPANy OF New York. 
For Arkansas and the Indian Territory. LITTLE ROCK, ARKANSAS, 


N EXPERIENCED LIFE INSURANCE MAN, 
with a good record, can secure an EXCEPTIONAL contract to close 
business ‘‘ spotted” by other agents in a well organized agency. 
Address immediately, with record, 
“OPPORTUNITY,” care of SPECTATOR, 
P. O. Box 1117, New York City. 











CATALOGUE OF 


INSURANCE PUBLICATIONS, 


Sent on receipt of five cents in stamps. 
THE SPECTATOR COMPANY, | 
95 William Street, NEW YORK. 








